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SHOW OFF YOUR
SUPERHERC!

Parents this is your chance to brag on your
kiddos. We want pictures of your kids doing
everyday things, school events, plays,
sports, etc. Send in your pictures to be
featured in the Canyon Chronicle.

E-mail your pictures to CanyonCreek@
peelinc.com by the 8th of the month.

***********f*****
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IMPORTANT NUMBERS

EMERGENCY NUMBERS

EMERGENCY ....cooviiiiiiiiiieceeeeee e 911
Fire. oo 911
Ambulance.......cooooviiiiiiiiiii e 911
Sheriff — Non-Emergency................... 512-974-5556
Hudson Bend Fire and EMS
SCHOOLS
Canyon Creek Elementary .............. 512-428-2800
Grisham Middle School .................. 512-428-2650
Westwood High School................... 512-464-4000
UTILITIES
Pedernales Electric.......ccccovveeevuveennnn.. 512-219-2602
Texas Gas Service
Custom Service ........ceevvvveeeeennnnnn. 1-800-700-2443
Emergencies .......ccccoceviviiiiiinnnnne. 512-370-8609
Call Before You Dig ...c.ooeveveuenneee. 512-472-2822
AT&T
New Service ....cooveevvueeeevveeeeeeeenne. 1-800-464-7928
REPALE crrreesesss s eeeemmmeeseeseseeeeesenn 1-800-246-8464
Billing .c.covevvieiiiiiiiciiiiiene 1-800-858-7928
Time Warner Cable
Customer SErvice .......ccoovvvvvvveeeeeeenn. 512-485-5555
Repairs ...ceeevevvenvenenineniccicienne 512-485-5080

OTHER NUMBERS
Balcones Postal Office ....vvvveeeeeeeannn.. 512-331-9802

NEWSLETTER PUBLISHER

Peel, INC. vovveeeeeeeeeeee, 512-263-9181
Article Submissions........... canyoncreek@peelinc.com
Advertising.......covererenene. advertising@PEELinc.com|

ADVERTISING INFO

Please support the businesses that advertise in the Canyon
Chronicle. Their advertising dollars make it possible for all
Canyon Creek residents to receive the monthly newsletter

at no charge. If you would like to support the newsletter by
advertising, please contact our sales office at 512-263-9181 or
advertising@peelinc.com. The advertising deadline is the 8th
of each month for the following month's newsletter.

NOT AVAILABLE
ONLINE

XAUSTIN TELCO

FEDERAL CREDIT UNION
WWW.ATFCU.ORG 302.5555

Home Equity Loans

4.09% 4.39%
| Fixed Rato | Fixed Rate

Automobile Loans Commercial Real
New Vehicles Estate Loans

5 Year
Fixed Rate

o/ %%
| Fixed Rate

2 85(y * 20 Year Amortization
0o/ %%
L 66Ll</Fl)otnoths 4 7 5 /
[ ]

Refinance or Used Vehlcles

o
p to
| 60 Months

Jumbo Certificate of Deposit Money Market Account
Minimum Deposit of $95,000 Required Min Daily Balance of $2,000 Required

1.26%" 1.66%" 0.90%" 1.06""

12 Months 24 Months $75,000 to $124,999 $125,000 and Above

21 Metro Locations '7-'.JF°"°W us
Free Checking - 250+ Free Atms

*Annual Percentage Rate. All rates are expressed “as low as”. Actual rate may vary depending on credit
li . **Rate applies to 1st lien commercial real estate loans with a loan to value of 80% or less;
construcnon/devel?ment loan rates/terms may be different. No /f {)ayment
@ genaty Rates and terms are subject to change without notice. Austin Telco
ederal Credit Union is federally insured to at least $250,000 per member by the

Lenoer National Credit Union Administration.
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Steve Harper says, “Relationships Have a Ripple Effect!”
At Four Points Chamber of Commerce Luncheon

His specialty is connecting
people. He’s made it his mission
to add value to those that he
has come in contact with. Steve
Harper, author of The Ripple
Effect: Maximizing the Power
of Relationships for Life and
Business has a trail of successful
business ventures in his wake
that make is insights valuable
to any business leader. Harper
is the guest speaker of Four
Points Chamber of Commerce
February Luncheon. “Every
action that we take has the
power to create ripples; positive
and negative. Taking the time to
understand the impact you can
make on others can enrich your
life and increase your chances of

success ten-fold,” said Harper.
Come gain perspectives on how
to grow client relationships:

* Thursday, February 17th

e Time: 11:30 a.m. to 1:00
p.m.

* At River Place Country Club,
4207 River Place Boulevard.

Membership is not a
requirement to come to the
luncheon but you’ll want to
register online by February 11
to ensure your seat and receive
early-bird discount pricing!
While you are at the Four Points
Chamber of Commerce website
be sure to check out the other
networking activities offered
by the chamber including the

monthly Happy Hour and bi-
monthly networking meetings
at Concordia University.

The Four Points Chamber of
Commerce provides networking
opportunities at social gatherings,
luncheons and business network
meetings. Now over 100 members
strong and growing, the Four
Points Chamber of Commerce
brings businesses together along
highway 620 from Hudson Bend
and Mansfield Dam to Anderson
Mill and along Ranch Road
2222 from Jester to Volente to
support business growth in the
community. For more information
about upcoming events visit www.
fourpointschamber.com or contact
us at FourPointsChamber@gmail.

com or call (512) 551-0390.
Membership inquiries may also
be sent directly to membership@
FourPointsChamber.com.

IN concert
saturday February 26 2011 | 7:00 pm

tickets on sale now at www.ghbc.org

THE RADIANT CHURCH

Great Hills Baptist Church

www.ghbc.org
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Five Business Networking Groups in the Area

Are you looking to grow your business in 2011? If so, you might
be interested in a few of the business networking groups in the area.
These are a few to choose from:

STEINER RANCH REFERRALS BNI GROUP
Meetings are on Tuesday mornings from 8:00am to 9:30am at Hill
Country Pasta House. Visitors are welcome! If you are interested
please contact Elicia Rudberg at eliciarudberg@gmail.com for more
information or visit fyww.BNITAustin.com.
FOUR POINTS BNI
Meetings are on Wednesday at lunch from 11:30am to 1:00pm
at the River Place Country Club. Visitors are welcome! If
you are interested please contact Amy Ochler at amy.oehler@
unitedlendingusa.com or visit www.BNIAustin.com.
FOUR POINTS CHAMBER OF COMMERCE
The Four Points Chamber of Commerce provides networking
opportunities at social gatherings, luncheons with guest speakers
and activities. The Chamber brings businesses together along
highway 620 from Hudson Bend to Anderson Mill and Ranch
Road 2222 from Jester to Volente. Four Points Chamber supports
business growth in the community where we live, work and
play. In less than 6 months Four Points Chamber of Commerce
exceeded its first year membership goals and continues to grow! For

PROMOTE YOUR

information about participating in upcoming events or membership
benefits visit fwww.fourpointschamber.cony or call (512) 551-0390.
Membership inquiries may also be sent directly to
[FourPointsChamber.com|.
A BUSINESS REFERRAL GROUP MADE FUN!

Networking Northwest Austin is expanding its member base of
businesses in our area. NWNWA members build close business and
personal relationships. We believe in business by referrals and having
alimited member base (not duplicating professions), so you will not
see your competitors here. We have a caring, positive, involved group
of people who not only wish to build their business, but also want to
build the strength of our networking group. NWNWA is updating its
meeting times. Call Rich Keith, President, for information. RKeith@
primerica.com, (512) 632-0162, or visit http://www.meetup.com/
NetWorking-NorthWest-Austin/

YOUR LOCAL CITY

Steiner Ranch has a new business networking group. Your
Local City is a positive, membership based, business networking
organization with 17 groups meeting all over the Austin area. The
Steiner Ranch group meets every Friday at 8:00 am at Lakeside Pizza
and Grill located in the Shops at Steiner Ranch at Steiner Ranch
Blvd. and Quinlan. Come join us to grow your business.

BUSINESS ¢, //

BUSINESS CARDS / BUSINESS CARD MAGNETS / MAGNETS

POST-IT® NOTES / CUBES & MEMO PADS / DECALS

BUMPER STICKERS / MEMBERSHIP CARDS & ID BADGES
PERSONALIZED WRITING INSTRUMENTS / CALENDARS
HEALTHCARE PROMOTIONS / DRINKWARE & KOOZIES®

NEWSLETTERS / BOOKLETS / FLYERS
ENVELOPES / LETTERHEADS / RUBBER STAMPS
BUSINESS FORMS / AND MUCH MORE....

AW

NEED AN ADVERTISING SPECIALITY ITEM?
1-888-687-6444 ext. 23

o

alaerie/we %ﬂe/’d

Doing business for

PRINTING COMPANY

30+ years.
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Fitting in Fitness: Making

Time for Exercise
By Sarah S. Jordan, MS

Finding time for exercise can be an ongoing challenge in our busy
lives. We know that exercise will benefit our bodies and minds in
many ways and that we should do it. But actually finding the time
and making it happen can be difficult.

Here are a few tips to help you fit in fitness in the New
Year.

* Remember that any movement is better than none. If you only
have 15 minutes each day to go for a power walk, those 15 minutes
will equal 105 minutes (almost two hours) by the end of the week,
420 minutes (seven hours) of exercise each month and 91 hours of
exercise a year! Small things can add up to big victories over time.

* Find what works for you. For some people, a gym membership
is very convenient. For others, it may not be convenient to their
location, budget, job, or family. If that is the case, see if your
neighborhood has any exercise groups, hire a personal trainer that
will come to you, or start your own lunchtime workout group for
added camaraderie and accountability.

* Schedule exercise into your week. Workouts are much more
likely to happen if we put them in our calendars. Schedule
workouts as you would important business meetings or doctor
appointments.

* Remember that sometimes, the hardest thing to get is going. Many
times, just getting our shoes on and getting out the door is the
hardest part of a workout. Once we are moving, endorphins kick
in and we feel great for moving.

* Make use of the early hours. I used to dread getting up at 5:20 every
morning. But now I love it, because after I get ready for work, it
guarantees me a few minutes to myself before anyone else is awake.
Similarly, getting workouts in before the busy day kicks off ensures
that they happen, and the day will be better because of it.

* Take the kids along. My baby and I have logged countless hours
with the jogging stroller. But I know that if I didn't take him with
me, the majority of those workouts would have never happened.
Pack up the kids and remember that pushing the kids will mean
more calories burned.

* Don’t give up. If you are not reaching your goals, determine what
is not working and create a roadmap to resolve it. Remember that
fitness is a lifestyle and it goes through ups and downs, but always
benefits us if we persevere.

* Make the time that you do have count. If you have just thirty
minutes three days a week, step up the intensity of those workouts
to get the most you can for your time. Add intervals and hills,
or find a fitness class or DVD that offers a combination of cardio
and strength training.

Wishing you a happy and movement filled 2011/

PPV VIRV VOV VSrwew

You’re just one phone call away from a
beautiful lawn and carefree weekends.

Guaranteed!
Try our lawn care & landscape services for one
month. --- If you’re not absolutely delighted with
the results, we’ll refund 100% of your money.

Professional Lawn Care & Landscaping
You Can Trust!

Austin Detailers --part of the Better Business Bureau
since 2003, with an A+ rating! When you hire our
professional lawn care team, you'll be assigned your
own personal lawn care account manager; someone
dedicated to your neighborhood; someone you'll know
on a first-name basis; and someone you can trust to take
care of your lawncare and landscaping needs, 100%
guaranteed.

We’re ayear round professional landscape management
company, not just a “lawn service” or part time “lawn
guy.” We offer a full range of lawncare and landscape
management services, and we deliver with integrity
and competence. We proactively manage your lawn,
landscape, and sprinkler system so you can avoid
unsightly or expensive problems down the road.

¢ Aerate Your Lawn for ONLY $99! This includes pre
and post check of your sprinklers, call to DIGTESS to
mark your underground utilities, and front and back
yard core aeration.

e Compost and Topdress for $69! Includes one cubic
yard of compost/soil spread on top of grass for healthy,
GREEN grass this spring! This price includes labor and
material, does NOT include delivery of compost.

¢ High Quality Mulch Installed for only $5 per bag! For
only $5 you get one bag of Dark Shredded Hardwood
Mulch, labor, and delivery. Get as much or as little for
only $5 per bag. Great Deal!

d

BBB
ACCREDITED
BUSINESS

Hurry, spring specials only good
through April 30, 2011

Austin Detailers

A Lawn and Landscape
Management Company

“We’re Ready For Your Phone Call”
(512) 249-0101

www.AustinDetailers.com

David Hunsaker,
Owner

NYVEVVFS P PVIVVVVNVFV VWV VIN VY|
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Tips for Enjoying Networking Events

By Amy Wolfgang, M.Ed.

Many of us know someone
who is in the midst of a job
search. They may be looking for
their first job after graduating, a
new job after being laid off, or a
totally new career. Job seekers
use many different avenues to
find a job but one of the most
effective is networking. It is
one thing to speak with your
neighbor about opportunities
at his or her company but,
eventually, many job seekers
will need to utilize different
networking events.

Great opportunities are
found at networking events
but, at the same time, they
can be intimidating because
we may not know anyone
there. Networking events can
strike fear in many people, even
those with outgoing personalities,
so here are a few tips on how to
make networking events more
pleasant, less overwhelming and
more productive.

Tip I:Take a Deep Breath
Remember that many people

are uncomfortable at networking

events. Itis much more prevalent

than you probably know. With

that said, go into the event with
a relaxed and positive frame of
mind. Identify how you relax —
taking deep breaths, visualizing a
positive experience, etc. Employ
those methods before you enter
the networking event.

Tip 2: Appear
Approachable

Smile! If you have a smile
on your face, others will be
encouraged to speak with
you. Other open body language
you should employ includes:

* keeping your arms uncrossed

* standing up straight (don’t
slouch)

* making eye contact with those
around you

While you are at the event,
take notice of others’ body
language. See if you can tell
what aspect of their body
language makes them look either
approachable or closed off. That
will help you with your own
body language.

Tip 3: Utilize the Event
Activities

The toughest networking

scenario is when you don’t

know anyone at the event and
go by yourself. In this case, try
to use the activities or functions
at the event to your advantage.
Does the event have a bar or
buffet? Once you are in the
food or beverage line, begin
speaking to someone also in
line. Are you at an art gallery?
Approach a piece of art and
chat about it with someone else
who is also looking at it. It’s
much easier to speak to people

when you already have some
common ground.

Networking isn’t easy and
intimidates many people,
however, it can lead to a
powerful advantage over other
job hunters! Hopefully the tips
above give you the confidence
to attend networking
events. Who knows, you
might really enjoy meeting
new people and be surprised at
the doors it opens for you!

I Assist
BOTH
Buyers
and
Sellers!

Can’t Seem to Catch a Break in Today’s Real Estate Market?

Now You Can! Il ListYour “Home For Sale” for only 5%

CALL ME TODAY!

Dixie FEDLER, REALTOR®
Prudential Texas Realty
(512) 590-9619

www.prudentialtexasrealty.com/dixiefedler

Prudential

Texas Really
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The Canyon Chronicle is a private publication published by Peel, Inc. It is not
sanctioned by any homeowners association or organization, nor is it subject to the
approval of any homeowners association or organization, nor is it intended, nor
implied to replace any publication that may be published by or on behalf of any
homeowners association or organization. At no time will any source be allowed to
use the Canyon Chronicle Newsletter contents, or loan said contents, to others in
anyway, shape or form, nor in any media, website, print, film, e-mail, electrostatic
copy, fax, or etc. for the purpose of solicitation, commercial use, or any use for
profit, political campaigns, or other self amplification, under penalty of law without
written or expressed permission from Peel, Inc. The information in the newsletter is
exclusively for the private use of Peel, Inc.

DISCLAIMER: Articles and ads in this newsletter express the opinions of their
authors and do not necessarily reflect the opinions of Peel, Inc. or its employees. Peel,
Inc. is not responsible for the accuracy of any facts stated in articles submitted by
others. The publisher also assumes no responsibility for the advertising content with
this publication. All warranties and representations made in the advertising content
are solely that of the advertiser and any such claims regarding its content should be
taken up with the advertiser.

* The publisher assumes no liability with regard to its advertisers for misprints or
failure to place advertising in this publication except for the actual cost of such
advertising.

* Although every effort is taken to avoid mistakes and/or misprints, the publisher
assumes no responsibility for any errors of information or typographical mistakes,
except as limited to the cost of advertising as stated above or in the case of
misinformation, a printed retraction/correction.

* Under no circumstances shall the publisher be held liable for incidental or
consequential damages, inconvenience, loss of business or services, or any other
liabilities from failure to publish, or from failure to publish in a timely manner,
except as limited to liabilities stated above.

Way Off Broadway

Community Players

Presents the Fourth Show of our 14th Season

Directed by Tracy Cathey

FEB. 25, 26; MAR 4, 5; 11, 12; 18, 19, 2011 AT 8PM
MATINEE, MARCH 6, 2011 AT 3PM

For Information and Reservations:
(512) 259-5878 or www.wobcp.org

11880 West FM 2243, Bldg 4 * Leander, Texas 78641
1 mile west of 183 North & 0.1 miles east of Bagdad Rd

COME SEE US IN OUR NEW HOME:!!!

CHEERS for Children

Wine, Scotch and Foocité:ng

March 3,2011 * 6:30 — 9:00pm

Twin Creeks Country Club
3201 Twin Creeks Club Drive
Cedar Park, TX 78613
Benefits Dell Children’s Medical Center
Presented by Northwest Austin Circle of Friends
Tickets $50

Purchase tickets online at
DellChildrensCircleofFriends.org

A fun and exciting pre-Mardi Gras celebration filled with
wonderful premier wines, delicious foods, and fine single malt

scotches, in addition to silent and live auctions with unique and
tempting items. Don your costumes (if you dare), throw on your
party beads and feathered masks, and get funky to live jazz music
on the veranda. All guests receive free beads and masks! 100% of
funds raised benefit Dell Children’s Medical Center.

Contact Lisa Sejnowski, chairman NWA COF, at sejnowski@
sbeglobal.net or 345-3149.

Lake Croeke Brauch

10135 Lake Creek Pkwy.

Join online - rbfcu.org
512-833-3300 | 1-800-580-3300
Federally insured by the NCUA
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